Using survey data from a large international oil company, this econometric study explores the perceptions of performance appraisal and career opportunities on one hand, and how this is dependent on variation in properties and characteristics of the local working environment on the other hand. Perceptions indicate that performance and payoff are better balanced among women than among men. Moreover, the connection between perceived achievement and appreciation is strengthened by time of service for leaders, but not for employees in non-managerial positions. Finally, perceptions of performance appraisal and career opportunities depend on characteristics of the local work environment, with positive influence from key phenomena like change capability, competency focus, trust and identity.
appraisal occurs (see Keeping and Levy, 2000; Levy and Williams, 2004) . Issues of employee satisfaction with performance appraisal systems are explored by Boswell and Benson (2000) and Brown and Benson (2003) , who both argue that individual involvement and development opportunities play an important role for the success ratio of performance appraisal systems. Kuvaas (2006) investigates the relationships between performance appraisal on the one hand, and employee outcomes in terms of performance, organisational commitment and turnover intention on the other. He finds that motivational issues play an important role for the efficiency of performance appraisal systems. The role of trust for the acceptance of performance appraisal has also caught extensive attention in recent research (e.g., Zaheer, McEvily and Perrone, 1998; Reinke, 2003; Kickul, Gundry, and Posig, 2005) . Results from these studies clearly suggest that the level of trust between employee and leader is an important predictor for the general acceptance and advancement of performance appraisal systems.
Economists started to gain a theoretical interest in performance appraisal in the 1970s when economics of incentives and asymmetric information made its way into the theoretical literature. However, it is not until recently that economists have begun to investigate performance appraisal empirically. Key findings from this literature indicate a wider dispersion of labour income due to performance appraisal, both within each firm (Barth, Bratsberg, Haegeland and Raaum,2008) and for society as a whole (Lemieux, MacLeod, and Parent, 2009) . Grund and Sliwka (2009) argue that the prevalence of performance appraisal correlates negatively with risk aversion, which again is an increasing function of age, and which is more pronounced among women. Consequently, performance appraisal systems are most common among young and middle-aged men. Yet, there is still surprisingly little empirical research on the link between performance appraisal and these kinds of background variables.
The main objective of this study is to contribute to the relatively sparse empirical literature on perceptions of performance appraisals by using a large and unique set of survey data from a large international oil company. Hence, this is a study of one firm only, rather than a broad economy-wide cross-sectional assessment (e.g., Grund and Sliwka, 2009 ). One advantage with firm studies is that to some extent they control for sorting effects, since the employees of the data set to a large extent are exposed to common organizational changes and business cycles (e.g. Lazear, 1998; Marsden, 2004) .
In the study we combine knowledge of the formal appraisal system that the employees are exposed to, with their subjective perception of performance appraisal. The employees are asked to what extent performance forms the basis for recognition and reward, and the answers to this question are our dependent variables in the econometric analysis. This is important since formal appraisal systems such as bonus contracts, commissions and piece rates are just a small part of total performance appraisal. Performance-related reward, for instance, is often based on supervisors' subjective evaluation (see MacLeod, 2003 for analysis), and these evaluations are not captured in empirical studies of formal incentive systems. Our measure of performance appraisal includes elements of reward and recognition and might be seen as a backward-looking indicator. On the other hand, individual perceptions and judgments regarding career opportunities may be seen as a forward-looking measure of performance appraisal (e.g., Prendergast, 1999) . Accordingly, we estimate and present econometric models for both these perspectives.
Our main results are as follows: First, the perceived alignment of efforts and rewards is more pronounced among women than for men. Second, we find that the connection between perceived achievement and appreciation is strengthened by time of service for leaders, but not for employees in non-managerial positions. Third, we find that perceived performance appraisal and career opportunities are linked to characteristics of the local work environment. Finally, our results demonstrate that the mechanics of backward-looking performance appraisal (reward and recognition) is not necessarily identical to the formation of expectations with respect to future performance appraisal (career opportunities).
The paper is organised as follows. Section 2 gives a brief overview of the processes of performance appraisal in the company which forms the subject of our study. The sample is presented and variables are defined and discussed in Section 3. An econometric model is outlined and estimated in Section 4, with subsequent discussion of the key results. Summary and concluding remarks are offered in Section 5.
2001. Statoil merged with Hydro's oil and gas activities in October 2007 and currently ranks among the 10 largest international oil and gas companies in the OECD area.
The company advertises a reward concept that includes both intangible benefits such as professional development and more tangible rewards such as employment benefits dependent upon position, role, and in some cases geographic location. Appraisals of individual performance are claimed to be based not only on specific delivery, but also on social behaviour. As part of the corporate management system, a designated process ("People@Statoil") is run on an annual cycle to manage people, performance, development and deployment. Goals relating to individual performance and behaviour are linked to strategic objectives, which also set the direction for personal development and career plans.
Reward packages are designed to be competitive in relevant market segments and regions where the company operates, and include bonus and share savings schemes in addition to base salary and other compensations. In their recruitment documents, the company also emphasizes welfare, wellbeing, continuous competence upgrades, and a large internal job market. Pension plans and insurance arrangements, sick leave, flexible work arrangements and paid holiday may also be seen as parts of the reward system. For leaders as well as employees, individual fixed salaries are claimed to reflect responsibilities, experience and competence. Fixed salaries are evaluated in a yearly process of performance appraisal, with follow-up meetings between superiors and subordinates throughout the year. In this process, equal weight is put on individual deliveries and personal behaviour. All employees are included in a corporate group bonus programme, with a bonus opportunity limited to 5 per cent of the annual fixed salary (2006) . The corporate bonus is calculated annually based on financial performance relative to other large international oil and gas companies.
A selection of executives in key specialist and administrative positions are included in an annual variable pay scheme as well as a long-term incentive scheme, whereby bonus entitlements are accumulated on a rolling 3-year basis. Leaders are subject to a yearly 360 degree evaluation process, with inputs and assessments also from colleagues in other parts of the company (e.g., supplying units and client units).
Data and variables

Sample
Our data source is the annual survey of the work environment and organisational issues in Statoil. This so-called Global People Survey was undertaken during the period 15 September to 27 October 2006, and was sent out to 16,000 leaders and employees in 14 European countries. (Note 1) With a response rate of 83 per cent, more than 13,000 forms were retrieved from the survey. Our sample is the 2006 survey, with just above 12,000 responses for the variables we will study. Statoil's Global People Survey 2006 requested the evaluation of 60 questions and statements on a measurement scale ranging from 1 to 6. Subjects covered a wide range of topical areas, including (but not limited to) performance culture, change capability, competence and expertise, trust and identity, and HSE issues. Moreover, the response forms offer data for background information on gender, age, seniority, leader/non-leader position, country of work and organisational belonging, offering information for a wide range of empirical assessments.
Dependent variables
As explained in the introduction, we want to investigate factors behind perceptions regarding both performance appraisal (backward-looking indicator) and career opportunities (forward-looking indicator). As the performance appraisal variable (PA), we select the response given to the statement:
"In my entity, performance forms the basis for recognition and reward."
Observe first that the statement invites a genuinely subjective evaluation, without any rigid link to observables or measurable phenomena. Neither is it suitable for inference on recognition and reward. Rather, the statement addresses the relation between performance on the one hand, and recognition and reward on the other. The information which is gained from this approach provides insight on the perceived connection between efforts and reward. Hence, we want to explore factors that may influence the perceived alignment of performance and payoff as implied by Statoil's system of reward and recognition.
As noted by Prendergast (1999) , career opportunities may be seen as an option to renegotiate the employment contract based on previous performance. This forward-looking perspective on performance appraisal may also be addressed in our data set. Consequently, the point of departure for our second dependent variable is a statement concerning individual career opportunities (CO):
Observe again that the question is subject to a strictly subjective evaluation and that no specific measures are included or implied, neither for career opportunities nor for the degree of content. As such, the statement simply evaluates the sentiment in each respondent to produce a simple indicator of general complacency with respect to career opportunities.
Average scores for the dependent variables are depicted in Figure 1 . Ratings among leaders are somewhat higher than among employees for both variables. The same is true for women. For the system of performance appraisal, the gap between leaders and employees is significant. Appraisal systems in terms of individual performance pay and bonuses are more advanced for leaders than for employees, whose economic reward is largely restricted to their annual wage negotiations (in addition to social recognition and career opportunities). As we see from the right-hand panel of Figure 1 , a similar pattern is reproduced for the individual perception of career opportunities. However, the difference between leaders and employees is less pronounced for this variable, as is the difference between women and men. For more details on average scores, see Appendix 1.
Design of independent variables
Our scope of research involves regressions for the two indicators of performance appraisal and career opportunities against relevant background variables. Moreover, we will seek to establish robust relations between our two dependent variables on the one hand, and other elements of Statoil's Global People Survey on the other. Our data set allows a split between men and women, and we will therefore test whether perceptions of performance appraisal and career opportunities vary systematically across gender. Further, respondents are asked for information on seniority. More specifically, they tick one of three boxes to indicate the length of service with the firm (less than 3 years, 3-10 years or more than 10 years). In our statistical analyses, we apply dummy variables to test for the role of seniority for the perception of performance appraisal and career opportunities.
Our data offer lots of additional information that could shed additional light on perceptions of performance appraisal and career opportunities. Due to mechanisms of self-selection (e.g. Lazear, 1998; Marsden, 2004) , we should expect employees in a performance-oriented working environment to be more pleased with the system of performance appraisal than employees in units where performance and merit are of lesser importance. For example, employees within corporate finance and commodity trading units should be more inclined to give a high score for performance appraisal than employees in blue-collar operational units with a high degree of collective bargaining (see also Grund and Sliwka, 2009 ). (Note 2) Moreover, employees and organisational units marked by general distrust and an unsound working environment would think differently about performance appraisal and career opportunities than people with trustworthy leaders in a healthy part of the organisation (e.g., Zaheer et al., 1998; Reinke, 2003; Kickul et al., 2005) .
To grasp this variation in properties and characteristics of the local working environment, we design four index variables, based on factor analysis of relevant groups of items (see Pett, Lackey, and Sullivan, 2003 ). An overview of retained items, index variables and key statistics is presented in Table 1 . We report eigenvalues for two potential principal components, EV 1 and EV 2 . A substantial drop is observed between EV 1 and EV 2 for all index variables. With a maximum for the second eigenvalue of 0.37 (TRID), this suggests that our preferred index-variables represent a reliable clustering of items. The clustering of items is backed up by high factor loadings (λ 1 ), indicating a specific underlying dimension for all our index variables. Moreover, the reliability of our index-variables is also supported by high internal consistency, as measured by Cronbach's α (Cronbach, 1951) . Finally, values above 0.45 for all communality measures (C) indicate a low degree of specific variance, implying that each of our index variables is quite well explained by one single factor.
Change capacity
The first index variable (CHNG) relates to change capacity in the local work place, including items concerning creativity, internal and external follow-up and feedback, and implementation of improvement efforts. The underlying hypothesis is that an agile working environment, with capacity and capabilities for change, should also affect the balance between expectations and fulfilment in terms of performance appraisal (e.g., Offstein, Gnyawali and Cobb, 2005) .
Competence and expertise
The second index variable (EXPT) evolves around competence and expertise and represents a synthesis of items related to human capacity utilization, development and exchange of competence. These qualities of the local work place may be seen as a reflection of active HR management (e.g., Lado and Wilson, 1994; Svetlik and Stavrou-Costea, 2007) , which is potentially important both for the job motivation of the individual employee and for the performance of the organisation. Responders who would emphasize the connection between competence and performance should tend to cluster in organisational units where this relation is appreciated. The role of our EXPT variable is therefore to test if these leaders and employees also feel that their inclination for competence and expertise is appropriately rewarded.
Trust and identity
Issues of trust have become increasingly important in the literature on organizational culture and performance in general (e.g., Kickul et al., 2005) , and specifically for the acceptance of performance appraisal systems (e.g., Reinke, 2003; Kuvaas, 2006) . The third index variable represents a proxy for trust and identity (TRID), based on questions and items concerned with confidence in management, as well as issues of strategy, collaboration and reputation. As this variable captures trust both in the immediate leader as well as corporate management, it covers both the relationship-based and the character-based perspective of trust (e.g., Dirks and Ferrin, 2002) .
Health, environment and safety
The last index variable (HSEC) accounts for the prevalence and importance of concerns for health, environment and safety issues in the local organisation of the surveyed persons. As evident from the definition presented in Table 1 , this variable is largely based on internal welfare and safety issues rather than corporate environmental concerns. In contrast with the other index variables, the HSEC variable is expected to exert a negative influence on the performance appraisal variable, but not necessarily for the perception of career opportunities.
Finally, there is good reason to believe that all the above mechanisms will vary significantly between leaders and non-leaders. For example, long experience with the firm may be positive for the acceptance of performance appraisal systems among leaders, as leaders belong to a group which is systematically rewarded for performance. On the other hand, the group of people with long experience with the firm as employees will include persons who have never succeeded in becoming leaders. For this group, seniority might disturb the perceived balance between achievements and appreciation. Accordingly, we estimate our model in three versions: one for the full sample of respondents, one for the sub-sample of leaders, and one for the sub-sample of employees. Descriptive statistics for these three samples are presented in Table 2 .
Econometric model and estimation results
Our econometric is specified to account for the special properties of our data, which is based on a set of ordinal information from Statoil's Global People Survey. Specifically, our dependent variables may take any value on an ordinal scale from 1 to 6, whereas the dummy variables for gender and seniority take either 0 or 1 as their value. We know that five is a better response than four, and this information should be acknowledged and exploited in our econometric estimation. However, we are not in a position to say that the difference between three and four is half the importance of the difference between one and three. On the other hand, aggregation has transformed the ordinal scale of the constituent variables to a continuous scale for the five index variables. Still, the variation of the index variables is restricted to the interval [1, 6] . Based on these special properties of our data, we apply a generalisation of the probit model for categorical choice, the so-called ordered probit model (Zavoina and McElvey, 1975; Greene, 2003) . At the core of our model is an underlying linear relationship between a latent variable (y * ) and a set of explanatory variables (x, z):
Where x represents the vector of dummy variables for gender and seniority, z is the vector of index variables, and represent the set of coefficients to be estimated, and e is an error term with the standard white-noise properties. What we observe, however, is not y * , but its ordered approximation (y), with discrete values in the interval [1, 6] . With 1 , 2 , 3 , 4 , 5 as the relevant set of threshold parameters (or cut points), the observed variable is now assumed to satisfy the following definition: 
The probability of observing y * at a specific value for the recorded response may now be stated as:
Maximum-likelihood procedures are applied to estimate the coefficient vectors and of Equation (2), along with the threshold parameters  1 , ..,  5 . The estimated coefficients and measure the change in the average score for the dependent variable in response to a one-unit change in dummy variables and explanatory variables, respectively. (Note 3)
Estimation results for perceptions of performance appraisal and career opportunities are presented in Table 3 .
(Note 4) The full sample consists of approx. 12,500 observations in both cases. The sample split between leaders and non-leaders leaves some 1,950 observations (16 per cent) for the population of leaders, and around 10,500 observations (84 per cent) for the population of employee respondents. The statistical properties of all econometric models are satisfactory. Estimated parameters take signs according to expectations, and most of them pass the tests of statistical significance at the 1 per cent level. (Note 5) Moreover, all tests for joint significance strongly indicate that our explanatory variables are highly valid. Statistical fit, in terms of pseudo R 2 , suggests that our variables capture 18-21 per cent of the variation in the data set. (Note 6) Our estimated model for the perception of performance appraisal produces a positive coefficient for our female gender dummy, indicating that women feel that efforts and rewards are more aligned than the perception would suggest for men. The estimated gender difference is also exactly twice as large for leaders as for the population of employees. This result is in contrast with previous findings for cross-sectional data of economy-wide survey information (e.g., Grund and Sliwka, 2009), whereby PA systems are found to be more attractive for men than for women. This difference in results may be due to the difference in data types, as economy-wide data is more sensitive to selection bias. An alternative interpretation is based on Sweeney and McFarlin (1997) , who argue that women are less concerned with distributive justice than men. (Note 7) Finally, the systematic discrepancy between women and men in their evaluation of the PA system could also reflect different information sets and gender-specific references (Hind and Baruch, 1997; Donohue and Heywood, 2004) .
For the full sample, our results suggest that the perceived balance between achievements and acknowledgement is skewed by length of service with the company. Both dummy variables for seniority are negative and statistically significant. The coefficient for Seniority 1 suggests that the perception among people who have stayed with the company for 3-10 years is that efforts and rewards are less balanced than the perception would suggest among people who have been with the company for a shorter period of time. Moreover, the higher value for Seniority 2 than for Seniority 1 suggests that people who have stayed with the company for more than 10 years feel that the link between performance and recognition is even weaker than for people with intermediate length of service. This result is consistent with previous empirical findings which imply that preferences for merit-based pay are negatively related to years of service (e.g., Koys, Keaveny, and Allen, 1989) . It is also in line with economics literature arguing that employees are more likely to be evaluated and appraised in the beginning of their career (Brown and Heywood, 2005) . A theoretical explanation for this finding is that evaluation and monitoring is more important early in a worker's career for the purposes of determining ability and job assignment (Jovanovic, 1979; Lazear, 1990) . Moreover, senior workers are more likely to have developed firm specific human capital, which reduces the need for monitoring since the chance that other firms will pay them more is smaller (Lazear, 1998) .
Interestingly, these results are clearly driven by attitudes among employees in non-managerial positions, who represent 84 per cent of the full sample. For leaders, we find that the balance between perceived achievement and appreciation is improving with length of service. In line with findings by Taylor, Masterson, Renard, and Tracy (1998), our estimated model for the sub-sample of leaders suggests that the perceived connection between achievements and appreciation is stronger for managers and employees who benefit most from the prevailing PA system. A likely explanation is that leaders (more often than regular employees) are exposed to formal incentive schemes based on individual performance, and that these schemes are not affected by seniority. Moreover, seniority may increase the indispensability of the leaders' human capital, and as shown by Kvaløy and Olsen (2011) , indispensable human capital calls for individual performance pay, since employees can threaten to walk away if they are not paid a "fair share" of their value-added.
Our results suggest that the perceived balance between individual achievement and acknowledgements is higher in parts of the organisation characterised by high willingness and capability to change. We therefore find support for the hypothesis that an agile working environment, with focus on competitiveness and change, is normally associated with a more direct link between individual performance and rewards than what is typical for more lenient and sheltered parts of the organisation (e.g., Offstein et al., 2005 ).
As we would expect, units and departments focusing on active management of skills and expertise (EXPT) are also associated with higher scores for the approval with performance appraisal systems. In this respect, there is only a slight difference between leaders and employees. Individuals who are especially concerned with the kind of qualities represented by the EXPT variable may seek job opportunities on that account. With this interpretation, our results suggest that they feel that their qualities and interests are appreciated by the system of performance appraisal. In a general context our EXPT variable may be associated with the local prevalence of active human resource (HR) management, whereby competence and training may be seen as an integrated part of the compensation scheme (e.g., Lado and Wilson, 1994) . At this point our results therefore suggest that individual achievements and rewards are balanced by a competency-based view on HR management, as evident through high scores for the EXPT variable.
However, just as important as attributes relating to competence and expertise are issues of organisational and leadership confidence, according to our results. The index variable for trust and identity (TRID) takes a positive, sizeable and precisely estimated coefficient. Interestingly, this coefficient does not show significant variation between leaders and employees, suggesting that the role of trust and identity issues represents a general mechanism. Our results at this point are in line with previous studies (e.g., Gebris and Ihrke, 2000; Reinke, 2003; Kuvaas, 2006) , which also find that the level of trust between employees and their leaders is an important predictor for the acceptance of performance appraisal systems.
Finally, our estimated model for performance appraisal perception approval is supportive of the hypothesis that extensive HSE concerns tend to suppress the acceptance of prevailing systems of performance appraisal. One possible explanation is that merit-oriented leaders and employees see HSE regulations as an impediment to their pursuit of performance, creating a wedge between their performance appraisal and their personal undisturbed potential. A complementary explanation is that HSE concerns are especially far-reaching for industrial, blue-collar workers, for example in offshore oil and gas activities. These parts of the organisation are also characterised by a high degree of collective bargaining, leaving less room for individual performance appraisal. This interpretation is supported by the fact that the negative relationship can not be re-produced for our sub-sample of leaders.
In a wider context, career opportunities may be seen as part of an expanded system of performance appraisal, with a more forward-looking allusion (Prendergast, 1999) . We therefore re-estimate the same model as presented for performance appraisal acceptance, but now with perceived career opportunities (COP) as the dependent variable. Results are presented in the right panel of Table 3 . There is a gender difference also in this model, but not among leaders. Female employees, on the other hand, report a somewhat higher degree of satisfaction with their career opportunities than men. However, whether this is a reflection of differences in ambitions or differences in real opportunities can not be determined by our results. Not surprisingly, personal fulfilment in terms of career opportunities is negatively influenced by length of service with the company. Note that the effect of seniority is smaller among leaders than for employees. Moreover, the significant difference for employees occurs when they pass three years of experience, with only a small additional effect for the old-timers. For leaders, the effect of passing the 3-year threshold is smaller than for employees, and there is also a somewhat larger additional effect for the old-timers in our sub-sample of leaders.
Interestingly, we see that the CHNG variable takes a significantly negative coefficient, both for leaders and for employers in non-managerial positions. This is also an indication that for the parts of the organisation characterised by restructuring and rapid change, potential rewards in terms of career opportunities tend to be dominated by personal non-economic costs relating to job-insecurity, challenges and stress (King, 2000) . (Note 8) As for the PA model, the dimensions of expertise (EXPT) and trust (TRID) also exert a clearly positive influence on perceived career opportunities (COP). All parameters are highly significant in statistical terms. In terms of magnitude, the estimated coefficients for expertise and competence (EXPT) are nearly twice the size of the coefficients for trust and identity (TRID). The role of expertise is robust across leaders and employees. Through internal self-selection, individuals who favour the relation between competence and performance should tend to bunch up in business units and departments that accommodate this inclination. As emphasized by previous studies of the impact of active HR management (e.g., Lado and Wilson, 1994) , our results clearly suggest that a predilection for proficiency has a reward in terms of career opportunities, not only among leaders, but also for their employees.
Trust and identity (TRID) are also important for perceptions of career opportunities, according to our results. Again, the estimated coefficients are positive, sizeable and highly significant in statistical terms. Recall that this variable captures trust both in the immediate leader as well as in corporate management. In principle, TRID therefore covers both relationship-based trust and the character-based perspective of trust, which is especially relevant for more distant leaders than one's immediate superior (Dirks and Ferrin, 2002) . However, there is reason to believe that the relationship-based perspective dominatesin the evaluation of career opportunities, and our results should be interpreted accordingly. The estimated model clearly suggests that perceived career opportunities among leaders and employees are strongly influenced by leadership qualities associated with trust.
Finally, it might seem somewhat puzzling that the impact of HSE concerns (HSEC) actually changes sign between our two model specifications for performance appraisal. An HSE-oriented work environment is negative for the content with performance appraisal systems (PA), at least for employees. On the other hand, the same variable exerts a positive influence on perceived career opportunities. This positive effect is especially strong for leaders, and we take this as a reflection of the inclusion of HSE results in the performance contracts of leaders in Statoil. Along the same lines of thought, we may see the positive connection between HSE awareness and career opportunities for employees as a manifestation of the stated objective that health, safety and environment should be an important part of the mindset of anyone who wants to make their career with Statoil.
Summary and concluding remarks
The interest in human capital management has increased over the last 10 years, reflecting both shortages and increased value-creating potential for human resources, skills and competence. Important reasons behind this development include strong employment growth in the OECD area, especially in skill-intensive industries. To attract and develop talents for key positions and leadership, individual incentive schemes and performance-based remuneration have become increasingly popular throughout private industries and recently also in public enterprise.
Based on a large and unique set of survey data, this study provides robust empirical explanations for perceptions regarding performance appraisal and career opportunities among leaders and employees in an international oil and gas company in Western Europe. An econometric model for categorical choice is specified and estimated, with historical and forward-looking performance appraisal as dependent variables. The models are estimated for the full sample of responders, with supplementary model versions for sub-samples of leaders and employees without leadership responsibilities, respectively.
There is still surprisingly little research on the effect of performance appraisal in the economics literature. Compared to cross-sectional studies such as Grund and Sliwka (2009), Barth et al. (2008) , and Lemieux et al. (2009) , our firm study put more emphasis on how performance appraisal depends on variations in properties and characteristics of the local working environment.
In terms of results, we find a significant gender effect in perceived performance appraisal, as men generally tend to report a larger gap between efforts and rewards than women. We also find that the perceived gap between efforts and rewards increases with time of service, especially for people without leadership responsibilities. Moreover, we find that various properties and characteristics of the local working environment are decisive for perceptions of performance appraisal and career opportunities, both for leaders and their employees. Parts of the organisation with exposure to competitive markets, agility and performance pressures report a somewhat higher alignment of efforts and rewards than more sheltered parts of the organisation. The same alignment is more prevalent in organisational units characterised by a significant pace of change than it is in stable and stagnant parts of the organisation. On the other hand, career opportunities seem to be negatively affected by restructuring and change, especially among leaders. In line with previous literature, we find that the functioning of performance appraisal systems depends positively on trust and identity issues, whereas high HSE concerns in the local working environment seem to increase the perceived gap between efforts and rewards.
In terms of strategy and policy implications, our results may prove useful in several aspects. A reasonable assumption is that an objective of human resource management would be to minimise the gap between expected and realised rewards, and to align the balance between individual performance and personal appraisal. Our results suggest that such imbalances are a larger problem among men than women. Moreover, perceived gratification seems to fall with time of service, especially among employees lacking management responsibilities. In a similar fashion, the estimated influence of various characteristics of the local working environment also provides indications for how to allocate management resources across the organisation. As an example, the perceived gap between efforts and rewards is higher in sheltered parts of the organisation than in organisational units marked by competitive performance.
The present study has identified some important drivers for the perception of performance appraisal systems. At the same time, certain shortcomings are still implied by limitations of our data and scope of research. First, the data set of our study is purely cross-sectional. A potential route for further sophistication would be to study survey data over several years, ideally speaking with time series for each individual. This would allow the study of how perceptions of performance appraisal may change over time, due to changes in explanatory variables and other exogenous shocks at the individual, organisational, company or industry level. Second, our investigation is limited to perceptions regarding the gap between efforts and rewards. Data for actual outcomes in terms of efforts and performance appraisal at the individual level would allow us to study the variation between perceived and actual performance appraisal. These are issues left for future research. 
